— HONDA
— | Syakar é
HONDA

Trading Company Pvt Ltd.

APPLICATION FORM FOR THE DEALERSHIP OF HMSI +HPP
BIUST HIeX Aeshd qdT TWheX ¥ BUsl YR Ys#cd fgafader! «in

HTATT HRA

1. Name of Applicant:
EIEECTINGIE I

2. Mailing Adderess:
AR T ST

3. Nationality :
ANTRRAT

4. Nationality No. & Issued Place:
ANRPAT TH&T T ST TR S

5. Permanent Address :
TIET ST

6. Name &Address of Company :
FHIATRT ATH T AT

7. Vat/Pan No. :
e / 9=+

8. Phone, Fax, E-mail, Mobile No. :
FE, W, -0

9. Description of business already involved( if any) :
BT TRRTE] WU ARG [Far
a) Type : Proprietorship/ Partnership/ Private Ltd./ Public Ltd.
TFArl/AHEr/ e ofed fa

b) Product/ Item Descripition :
IR RG] T ep! [Fa0

c¢) Local or national Level :
ATYRGT T T AT AT Wb

d) Yearly Turnover Amount :
F g FRARD! THT

10. Name of the City/ Town Dealership Sought for? :
TSOIITIeT SATRT HAT TRTRT AT/ 96T &1

11. Dealership Sought for which Honda Product?
Please tick only one group. Honda Product :
qUTEel TEeRIeTIeT N AT TRHT EUST JSaed a) Honda Motorcycle & Scooter+
Honda Power Product ]

12. Who will look after this business? (a) Owner (b) Employed Manager
I AR FTT & 7 ATheT EEEEIGH
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For Motorcycle

13. After having studied the market which class of Dealership do you feel is suitable for you?

TS ATHAT AARATS AT TR ATRATS T Feeli@d aTe ATAR FA Al [SeRAT IUTTH 3] 87 7

Al Class A Class B Class C Class D Class
Sales/Month Above 111 | Sales/Month 86-110 units Sales/Month 61-85 units Sales/Month 36-60 units Sales/Month 10-35 units
units
Above 1332 | Annual 1032-1320 Annual 732-1020 Annual 432-720 Annual 120-420
Annual units units units units units
For Power Produc
15. After having studied the market which class of Dealership do you feel is suitable for you?
TUTEe ATHAT TSTATS ATIA TR ATHATS T Feeli@d d1e ATHY FA AH] (ST IUTTh 3T+ &7,
'A' Class 'B' Class 'C' Class 'D' Class
A1" Class
. - 16-30 Sales/ . Sales/
Sales/Month More than 42 units Sales/ Month 31 to 41 Units Sales/ Month units Month 11-15Units Month 5-10
Annual More than 504 units Annual 372 — 492 Units Annual 1.11191i2I-S360 Annual 132 - 180 Annual 60-120
16. Are you be able to pay for items ordered by you? Yes. 1] No H
qUISel ST X AHITHE! FTHTAS! ThliA (&7 GaH g g
17. Do you have the following facility for this business.  Yes []No O
% qUIE T AT HAHTIRT AT T Feeli@d e G |
For Motorcycle
Al A B C D
Class Class Class Class Class
Showroom 1200/1400 sq.ft Showroo 1000/1200s.£ Showroom 800/1000sq.f Showroom 600/800 sq.ft Showroom 400/600 sq.ft
m
‘Workshop 1000 sq.ft. Workshop | 900 sq.ft. Workshop 800 sq.ft ‘Workshop 700 sq.ft. ‘Workshop 600 sq.ft
With 6 Ramps With 4 Ramps With4 Ramps With2 Ramps With2Ramps
and Kota stone and Kota stone and Kota and Kota and Kota
Flooring Flooring stoneFlooring stoneFlooring stoneFloorin
g
Parts Shop 600 sq.ft. Parts 500 sq.ft. Parts Shop 400 sq.ft. Parts Shop 300 sq.ft. Parts Shop 200 sq.ft.
Shop
Parking 1100/1300 sq.ft Parking 900/1100sq.f Parking 700/900sq.ft. Parking 500/700sq.ft. Parking 300/500sq.ft.
For Power Products
'A' Class 'B' Class 'C' Class D Class
Al' Class
Showroom 600-700 5q.Ft Showroom 500-600 sq. ft. Showroom 400/600 sq.ft | Showroom 300-400 sq. ft. Showroom 200/300 sqft.
‘Workshop Workshop 200 sq. ft. kota | Workshop 150sq.ft Workshop 150 sq. ft kota Workshop 150 sq. ft.
200 sq.Ft kota stone flooring Kota  stone stone flooring. PCC flooring
stone flooring flooring
Parts Shop Parts Shop 250 sq. ft. Parts Shop 200 sq.ft. Parts Shop 150 sq. fi. Parts Shop 100 sq. ft.
300 sq.Ft
Parking 550 /650sq.Ft Parking 450/550 sq.ft. Parking 350/450sq.1t. Parking - Parking -
If not how long will you take to have one
3 ~ c 5
(e G = Gl SgaEdT T HBic qHY AT o, ?
Note:
qre

a) The above( No. 13) are basic requirements which do not includes such
requirement as office, parking space warehouse etc. which will have to be

arranged by the dealer himself.
iy Seatfad (93 ) T ATTRAT ATALARATET F=TET g | ATHT FTATT, TaTH AT TRAT Sooi@ TRTHT S fafTee

b) The above premises will be your own or rental. Mention: Own
ST ATARET ST AT a7 WTeTH fol o, & Swr@ 1 grem Ak | oy few

I:F|Will berented. ]

¢) How long will you take to be ready to do business or are you already prepared?
1 Month [] 2 Month [] 3 Month [] Already prepared ]
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SURIh aEISTHET dedt fAergd quidens #{q 90T o, qFar quis 4feel 7 T9% 183 |
9 HigAT O R HiEAT ] %#few [ T m

(For Motorcycle)

18.We will expect purchase of following amounts of spare parts and Accessories for each class of Dealer.
feea oM AR T Seor@ 9T FHITHE! MEqoes ¥ THES  feawd @fs i Toar @ 94s 99 el =rerer | & 99
gfd qUTEET AR G |

Spare Parts Class Al Class A Class B Class C Class D
Initial Stock Rs.2000000 | Rs.1500000 | Rs.1000000 | Rs.700000 | Rs.500000
Monthly Stock Rs.1000000 | Rs.800000 | Rs.600000 | Rs.400000 | Rs.200000
Accessories/ Helmet Class Al Class A Class B Class C Class D
Initial Stock Rs.200000 | Rs.150000 | Rs.100000 | Rs.75000 | Rs.50000
Monthly Stock Rs200000 Rs.150000 | Rs.100000 | Rs.75000 | Rs.50000

For Power Produc

19. We will expect purchase of following amounts of spare parts and Accessories for each class of Dealer.
feea! a7 IER T Ioei@ T AHITAET TEqsies ¥ CaEs feawe @fvg it wwwar e Jdg wiF ey =y | &
g gfq qurse! T G |
Spare parts A1" Class Class 'A’ Class 'B' Class 'C' Class 'D'
Intial Stock Rs.200,000.00 | Rs.1,50,000 [ Rs.1,00,000 Rs.50,000 Rs.25,000
Monthly stock Rs. 100,000.00 Rs.75,000 Rs.50,000 Rs.25,000 Rs.12,500

For Motorcycle & Power Product.

20. Are you aware of competitors sales figures in your area and do you have a confident plan to

challenge them ?
& TYEATS ATRAT SFAHT RN A AAAER AR HEeHl [Ah qem A% grer g ¢ afq g9mer @ 99 giqeidars 9rear T g
GATIHR TS B 7

21. Do you have Computer and e-mail facility? Yes. [] No. O
% AR W P TAT IHA Flaam SuaeT g 7

22. Do you fully/Partially own a Finance/Cooperative Company. Yes. [J No. LI
& TS A FHA A9 FEOA AT TEENT GEATH GO/ SAifeTen @ 3

23. Do you have arll__y] association with a Finance/Cooperative Company which could help you in your sales

efforts. Yes. No.
& qULST T a0 AT 9T FEHT WA T G T, TR TIH [T "y [ATsT TR 7

24. Can you manage exchange sales system too? Yes. [] No. [
% qUTS HETUel [ FAH 9 Hae esd I g7 |

25. Can you place order and make payments to Syakar Trading Company daily based on your sales ?

Yes. No. ] |
& AUTEHT afich [AbThT ATTRAT WMHR BI(AATS S FUAT YA ThTAT TR AT AST T T &7 7

26. Have you taken any loan from any Bank for previous any business?

Yes. [] No. [
IS ATRHAT el SAAATT FATATHT SATNT TG AT AFMET B farad FraAT /g W FoAl fo] TTHN S 1

your

27. Have you any experience in dealing with motorcycle consumer or are you new in this field.
New OJ Old ]

UeRATEEd SUNRHIEs §¥ BIRIAR T+ AIHT JUTE & FH 799 g7 a1 I G797 JUIs ATl §7873, 7

O No [

28. a) Can you put up collateral in any form in case that in needed. Yes
ATFLIHAT YA & TUTS HATAT I AAAIR] AN HYEAH! F AT T T 3va, 7
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